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Your life insurance strategy: creating the right mix

Many life insurance policies today provide more than just a death benefit. Insurance companies are adding an
increasing number of policy options and benefits to address specific needs in avariety of situations. Use this
three-bucket life insurance strategy to help maximize your coverage and policy benefits:

THE “THREE-BUCKET” LIFE INSURANCE STRATEGY
———
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Protectionpolicy bucket

Key benefits: &%
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+ Income fax-free death benedt + Guaranteed death benefit
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+ Shori-ierm proéecion

+ Tax-deferred cash value growth + Income fax-free death beneft

+ Tax-preferred disibuions! + Chronicillness proiecion opdons
i ich 15,20 or 30-year term life policy
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+ Supplemental refrement income + Charitable giving

) Key benefits: 4% :

+ College funding + Poiendal for Clcoverage
+ Afiordable death beneft

+ Emergency funds
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without addiional underwriing

Uses: ﬂf‘.
+ Long-term proecion

+ Income replacement

For more information contact Hansen Brokerage Services. 616-940-4004

Any information in this report should not be used in any actual transaction without the advice and guidance of a financial professional. Although the information contained here is presented in
good faith, it is General in nature and may not be applicable to or suitable for the individual’s specific circumstances or needs and may require additional consideration of other matters. This
report is for informational purposes only. It does not constitute a contract or guarantee. Please refer to the insurance company full illustrations for complete details.

AIMCOR Group, LLC is not an insurer and does not issue contracts for coverage. All rights reserved. AIMCOR Group, LLC is a national marketing organization. Our affiliate agencies are member
Brokerage General Agencies and AIMCOR Group, LLC is not liable for any agreements or contracts between our affiliate member organizations and the financial professionals they serve.
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